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Gilbert W. Speed • Conference Chairman
Gilbert Speed has spent about 50 years in the aviation industry. He started as a student
apprentice in 1952 at The Bristol Aeroplane Company (now part of BAE SYSTEMS). In
1957 he moved to the US and worked as a Development Engineer on new aircraft for Eastern
Airlines, working on the DC-8 and Lockheed Electra. In 1959, he joined Pan Am as a Structures
Engineer, and later an Aeronautical Engineer. At Pan Am he worked on the specifications for
the 727, 707 Freighter, Concorde, and Dassault Fanjet Falcon.

He left Pan Am in 1965 to become VP Marketing for Tridair Industries in California. In 1968,
he founded Transequip (now part of Telair International), which manufactures composite
panels, cargo and baggage containers and cargo systems; he sold his interests in 1978.

Mr. Speed founded SPEEDNEWS in 1979, and in 1991, launched SPEEDNEWS DEFENSE
BIWEEKLY. In 1987, he started the first conference dedicated to briefing suppliers.

John L. Plueger, President & COO • Intl. Lease Finance Corp.
John Plueger joined ILFC in 1986 as Controller.  In 1988 he was promoted to VP and in 1989
was also named Managing Director for ILFC’s Asia/Pacific business.  In December 1991,
John was promoted to Senior VP with responsibility for ILFC’s worldwide marketing efforts,
and in December 1994 John was named Executive VP and Co-COO with responsibility for
ILFC’s worldwide marketing and sales, relationships with airframe and engine manufacturers,
and overall responsibility for operations supporting those activities.  In January 2002 he was
named President and Chief Operating Officer and was elected to the Board of Directors.

Prior to joining ILFC, John was a CPA with Price Waterhouse and previous to that a VP and
General Manager of a corporate aviation charter and FBO.

John serves on the Boards of several charitable foundations and was a co-founder of Angel
Flight, a non-profit organization providing free of charge private air transportation to needy
individuals requiring regular cancer treatments.

Colin Stuart, Vice President-Marketing • Airbus
Colin Stuart was appointed VP-Marketing of Airbus in May 1996. His responsibilities include
managing both the development and implementation of customer/product marketing activities
and related marketing support services for the complete range of Airbus commercial products.

He studied under the British Aerospace undergraduate apprenticeship scheme, before
obtaining a degree in Aeronautical Engineering from Bath University in 1966.

Following university, Mr. Stuart began his professional career with British Aerospace as a
marketing analyst on a number of programs, including the BAC 1-11, VC-10 and Concorde.

After spending 13 years in various sales engineering positions, culminating as a Sales Project
Manager for the Concorde, he joined the technical marketing department at Airbus Industrie
in 1979. In 1986, he was promoted to General Manager, Product Marketing, responsible for
technical marketing activities worldwide.

James A. Haas, Regional Director-Product Marketing • Boeing
Jim Haas is responsible for demonstrating to airlines how Boeing aircraft can satisfy their
technical, operational, and economic needs. He is also responsible for bringing airline
requirements for new and derivative aircraft back to Boeing’s product development team. He
covers all Boeing commercial airplane programs, with primary emphasis on the Sonic Cruiser.

Haas joined the product marketing department in 1997. Prior to that assignment, he was
responsible for airplane performance support for all Boeing jetliners to the Sales, Marketing
and Contracts organizations for sales campaigns in Asia-Pacific.

He began his career at Boeing in 1979 as a configuration design engineer in the 757
aerodynamics organization. Since then, he has held various assignments in aircraft design
and performance in 757 and 777 divisions, and in support of product development activities.

He has a BS and MS in aeronautical and astronautical engineering from Purdue University.
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Orlando Neto, Director-Market Intelligence • Embraer
Orlando Neto began his career at Pratt & Whitney Canada as a trainee engineer, and later
moved on to Embraer as a Planning Engineer.

Since his first management assignment in 1990, he has managed several areas including
Program’s Planning and Control, Commercial and new Business Proposals, and Information
Systems Development.

After Embraer’s privatization in December 1994, he was named Corporate Planning Senior
Manager, and is currently Director of Market Intelligence.

Mr. Neto graduated from ITA-Aeronautical Institute of Technology in Mechanical-Aeronautical
Engineering in 1983, and received an MBA from University of Sao Paulo in 1998.

John P. Holding, Executive Vice President • Bombardier Aerospace
John Holding was born in Preston, Lancashire, England in 1943, and joined British
Aerospace (then English Electric Aviation) as a student apprentice in 1962, which he
completed in 1967. During that time he earned an MS in Mechanical Engineering at
Manchester University.

He worked for British Aerospace until 1979, where he was involved in the design and
development of powered flight control systems for the Jaguar and Tornado aircraft.

He then joined Canadair as a Senior Staff Specialist, and has been involved in the
development of all Canadair aircraft programs. In May 1990, he was appointed VP-
Engineering, and in 1996 was named to his current position.

David Swierenga, Chief Economist • Air Transport Association
David A. Swierenga focuses on developing economic, market and financial analyses for the
airline industry that document perspectives on key industry issues as the association's senior
official responsible for airline industry-wide economic and financial information. In addition,
he directs the preparation of periodic opinion surveys regarding the airline industry, prepares
local, state, and national economic impact estimates and prepares the annual report of the
airline industry.

Mr. Swierenga joined ATA in 1977 as Manager of Economic and Market Research and was
promoted to Assistant VP of Airline Industry Data in 1986. In 1992, he was named Chief
Economist of the association. Mr. Swierenga came to ATA from National Airlines' finance
department and, prior to that, the finance department of the Air Line Pilots Association. Mr.
Swierenga received his bachelor's degree in economics from Calvin College, Grand Rapids,
Michigan and has completed post-graduate work in finance at DePaul University in Chicago.
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Donald Schenk, President and CEO • Airline Capital Associates
Don Schenk founded Airline Capital Associates in 1989 after working as Managing Director
in the Corporate Finance Department of Bankers Trust Company. He has over 20 years
experience in the airline and aerospace industries with extensive experience in providing
financial and advisory services on capital structure and fund raising, strategic planning and
market development, and structuring sophisticated financial instruments such as ESOPs and
tracking stocks. Internationally, his work has focused on emerging markets.

Mr. Schenk’s expertise in aviation/aerospace has been recognized by the Batelle Center for
HSCT, the National Transportation Review Board, the USAF Procurement Command, and
the National Defense Transportation Association. He is a graduate of Columbia College and
holds an MBA from Columbia University School of Business.

Airline Capital Associates is an affiliate of The Airline Monitor.
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R. Terrence Rendleman, President & CEO • Aeroxchange
Terry Rendleman has over 32 years of aerospace experience in general management, flight
operations, fleet introduction, technical operations and software development.

Prior to joining Aeroxchange, he served as COO of Avexus, an MRO management support
company. He was also Senior VP of Operations of Atlas Air, Senior VP of Worldwide
Maintenance Operations of United Airlines, Senior VP of Technical Operations of Northwest
Airlines, and VP of Engineering and Maintenance/General Manager of Braniff-Dalfort.

He was 727 first officer for Braniff, and a high-altitude reconnaissance pilot, a forward air
controller in Southeast Asia, and a fighter instructor pilot and executive officer for the Director
of Operations in the Tactical Air Command for the USAF.

Rendleman has a BS in Aeronautical Engineering from Auburn University and received
advanced education at Air Force colleges and the Graduate School at USC.

Peter Torrenti, Vice President-Major Account Management • Exostar
Pete Torrenti is the newest member of the Exostar management team. He is responsible for
the management of the major account sales team, which includes the coordination of all
sales activities between Exostar and BAE SYSTEMS, Boeing, Lockheed Martin, Raytheon
and Rolls-Royce.

Prior to joining Exostar, Pete held a number of leadership positions within W.W. Grainger,
Inc., including Senior Vice President of MaterialLogic, an MRO Internet based procurement
solution, and President of Grainger Integrated Supply, a division created to provide
outsourcing of indirect materials and MRO procurement processes to large customers.

In total, Pete has over 22 years of business experience specializing in sales, strategic planning,
and business development.

Derek L. Baggerly, President & CEO • ESIS
Derek Baggerly, co-founder of ESIS and chief architect of the Harmony Order Management
System (HOM), the company’s flagship product, has more than a decade of experience in
supply chain management technology.

Under his leadership, ESIS has experienced unprecedented growth, market penetration, and
profitability since its beginning in 1992. Today ESIS is the world’s largest active open aerospace
exchange and is used by more than 17,000 suppliers and more than 200 major manufacturers.

ESIS’ HOM application processes more than 3 million transactions per year, totaling more
than $6 billion in purchase orders alone.
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Dean J. Calin, VP E-Sales • Tracer
Dean Calin has 17 years experience in the aviation industry, having served in served in sales
and management positions with AAR Allen Aircraft and AAR Defense Systems, Mitchell
Aircraft, Tracer and AirLiance. He has personally conducted business with every major airline
in the United States and Canada, and has an intuitive understanding of the needs of the buyer
"in the trenches."

He is a founding member of the board of directors of TradeAir and is responsible for the
design and implementation of TradeAir's product suite.

In 1997 he developed Calin's Aviation Index, a comprehensive, Internet-based directory of
commercial aviation companies.  His life-long hobby is theater and he is an experienced
public speaker.
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Byron Callan, First Vice President • Merrill Lynch
Byron Callan joined Merrill Lynch in August 1993 as First Vice President and Senior Industry
Analyst.  He is responsible for equity research coverage of aerospace, defense and defense
electronics companies.

Prior to joining Merrill Lynch, he had been with Prudential Securities for nine years where he
covered defense electronics and engineering and construction stocks.  Mr. Callan has been a
member of Institutional Investor magazine's All Star Team, which recognized his coverage
of the aerospace and defense electronics sector since 1987.  He has been ranked by the
Greenwich Survey of analysts for his coverage of aerospace and defense electronics, and was
President of the Aerospace Analysts Group in 1996-1997. He is a member of the Editorial
Advisory Board of the Journal of Electronic Defense.

Mr. Callan received his BA with special honors from George Washington University and has
an MBA from Columbia University's Graduate School of Business.

Joseph S. Schneider, President • JSA Partners
Joe Schneider is President of JSA Partners, Inc., a strategy consulting firm serving international
aerospace and defense clients.  Previously, he was with EDS and its consulting subsidiary
A.T. Kearney, which acquired JSA International, a firm he founded in 1981.

He has over 17 years experience and over 13 years active and reserve US Army service as an
infantry officer, primarily with Special Forces and Airborne units.  In addition, he is Chairman
of JSA Research, Inc., an aerospace and defense equity research firm ranked number one by
the Wall Street Journal. He is also a Director of Signal Technology Corporation.

He has conducted post-graduate work at Harvard's Kennedy School of Government and holds
an MBA from Harvard Business School, an MA degree in International Relations from USC,
and BS in Engineering from West Point.

Pierre Chao, Managing Director-Aerospace/Defense • Credit Suisse First Boston
Pierre Chao is a Managing Director at Credit Suisse First Boston and is the Senior Global
Aerospace/Defense Analyst.  He covers the US and global aerospace and defense industry,
following over 15 stocks including Boeing, Raytheon, Lockheed Martin, Northrop Grumman
and General Dynamics.

Prior to joining CSFB, he had been Senior Aerospace/Defense Analyst for Morgan Stanley
Dean Witter, senior industry analyst for Smith Barney, and a Director for JSA International.

He has dual Bachelor's degrees in Political Science and Management Science from MIT, and
has been ranked the number one aerospace/defense analyst in the 1995-1999 Greenwich
Associates polls, number one in 1998-2000 Reuters Poll and has been named to the Institutional
Investor All-America Research Team from 1996-2000.

In 2000, Pierre was appointed by President Clinton to the National Commission on the Use
of Offsets in Defense Trade.
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Tim Meskill, Project Director-CMO • The Boeing Company
Tim Meskill began his career at Boeing in 1977 as an airline financial analyst after working
as a transportation industry analyst with the Civil Aeronautics Board.  Since joining Boeing,
he has been assigned as an airline financial analyst, airline account manager, functional
representative to the Quality Improvement Center, manager of leased airplane coordination,
and manager of industry communications.

Since January 1994, he has been Editor of the Current Market Outlook, which forecasts the
demand for world air travel and the number of aircraft required to meet projected growth.
He is also responsible for providing data, forecasts and research studies on the commercial
air transportation market.  He was recently named Marketing Director, Airline Industry
Analysis for the Commercial Airplane Group.
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Douglas Harned, Partner • McKinsey & Company
Douglas Harned is a Partner in McKinsey & Company’s Stamford Office, and has been with
the Firm for 10 years.

As a leader of McKinsey’s Global Aerospace Practice, Doug has served aerospace companies
in commercial and military aircraft, avionics, and space and communications. Experience
has included work with clients in North America, Western Europe, and Russia. Doug has led
strategy efforts related to growth, technology, and acquisition assessment, as well as post-
merger integration efforts for major aerospace companies.

Prior to joining McKinsey, Doug was with SAIC, in both strategic planning and as a senior
scientist, as well as with the Los Alamos National Laboratory.  He holds a Ph.D. and MS
from the University of California at Berkeley and an MBA from the Wharton School.

John Walsh, President • Walsh Aviation
John Walsh, with more than 25 years experience in aerospace, founded Walsh Aviation, a
consulting service that specializes in forecasting the commercial and military aviation markets,
and identifying new business opportunities in the aerospace industry.

He is frequently quoted in numerous aerospace reports by several media outlets including the
Wall Street Journal, Nightly Business Report, USA Today, World Airline News, BBC
Worldwide News Hour, Air Transport World, and Aviation Week & Space Technology. He
maintains a focus on the cyclical nature of the industry to provide his clients with an “early
warning” or “wake-up call” by identifying the major turning points in the marketplace.

Mr. Walsh was formerly Director of Market Research for UNC, Inc., and Director of Market
Planning and Corporate Relations for Rohr. He is a graduate of Manhattan College, Columbia
University and UCLA, and has MS in Civil Engineering and an MBA.

Richard L. Aboulafia, Director of Aviation Consulting • Teal Group
Richard Aboulafia manages consulting projects for clients in the commercial and military
aircraft field, and has advised numerous companies, including EADS, Boeing, Honeywell,
General Dynamics, Lockheed Martin, and Northrop Grumman’s commercial aircraft business
unit (now Vought).  He also writes and edits Teal’s World Military and Civil Aircraft Briefing,
an aviation forecasting tool covering over 130 aircraft programs and markets.

Before he joined Teal, Mr. Aboulafia analyzed the jet engine market at Jane’s, served as an
aerospace industry consultant for an international trade advisory company, and supported
research projects at the Brookings Institution.  He has a Masters degree in War Studies from
the University of London and a Bachelors degree from George Washington University.

He also contributes to several industry publications, including a regular column in AIAA’s
Aerospace America, and has authored several books about the commercial aircraft industry.
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Billie Jones, Manager-Market Planning • Pratt & Whitney
Billie Jones began his career at Pratt & Whitney in 1965. After an initial career in computer
systems and engineering management, he moved into the marketing department as an airline
analyst. When International Aero Engines was formed in 1984, he was seconded to IAE as
Director of Marketing Operations with responsibilities for forecasting, product marketing,
airline studies, and customer relations. He assumed his current position in 1993.

Mr. Jones is a graduate of North Carolina State University with a BS in Applied Mathematics.
After graduate study in Political Science, he received his MBA from the University of
Connecticut with specialization in marketing and finance.

He has chaired the large commercial aircraft forecasting panels for both the Transportation
Research Board and FEAMA.
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Dr. Adam Pilarski, Senior Vice President • AVITAS
Dr. Adam Pilarski joined AVITAS in 1997 after 17 years as an economist with Douglas
Aircraft Company. He oversees AVITAS’s valuation and consulting services, and is also
responsible for supporting customers with studies including traffic forecasts, economic
forecasts, statistical analyses, strategic planning and airline industry issues.

His last position at Douglas Aircraft Company was Chief Economist and Director of Strategic
Planning with responsibility for all economic analyses performed for the company. In addition,
Dr. Pilarski was the publisher and editor of the annual "Outlook" publications.

Dr. Pilarski published over 70 articles in professional and academic publications. He has
been a keynote speaker at many industry and academic conferences. He is a member of the
board of directors of Sage Electronics & Technology Inc. He holds a Ph.D. in Economics
from the University of Illinois.

Mark Heuchan, Asst. Director-Information, Analysis & Forecasting • IATA
Mark Heuchan works in IATA's Aviation, Information and Research Department, based in
London, which works very closely with IATA's member airlines and other industry players to
produce such publications as World Air Transport Statistics (WATS), IATA's Freight and
Passenger Forecasts, and the Air Cargo Annual. He also promotes the International CASS
Statistics program.

Mr. Heuchan had 11 year's experience in British Airways before joining IATA, working
primarily in the Revenue Management and Cargo fields, located at various times in London,
New York and Chicago. He is keenly aware of the issues in the industry, and the value of
information to the decision maker. He holds an MS in Operational Research and an MBA.

He has recently authored IATA's Special Interim Edition 2001-2005 Passenger Forecast, and
will discuss this in his presentation.

In 1988, after 23 years as a security analyst following the airline and aerospace industries for
several New York brokerage firms, Ed Greenslet set up ESG Aviation Services, which provides
consulting services to airlines, manufacturers, leasing companies, and institutional investor
clients.

ESG publishes the Airline Monitor, which provides statistics relating to airline fleet trends,
developments, and operations. In 1989, he established Airline Capital Associates with Donald
Schenk.

He holds a BS in Business from Denver University, and did his Economics graduate studies
at Stanford University. He is a Chartered Financial Analyst and a member of the AIAA and
the Society of Aerospace Analysts.

Sam Pearlstein, Senior Vice President • Wachovia Securities
Sam Pearlstein focuses on covering the defense and aerospace group for Wachovia Securities.

Prior to joining First Union Securities (the prior name of Wachovia Securities) in March
2000, Mr. Pearlstein was a Director at ING Barings, where he focused on equity research for
similar companies. Prior to ING Barings, Sam was a vice president and equity analyst at
Oppenheimer & Co., Inc.  He also held various technical positions at IBM Corporation and
Grant Thornton.

He is a two-time Wall Street Journal All-Star Analyst: for stock picking in 1999 and for
earnings accuracy in 2000.  He is currently the President of the Aerospace Analysts Society,
and has an MBA in finance from the Stern School at NYU and a BS in Systems Engineering
from the University of Pennsylvania.
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Ed Greenslet, President • ESG Aviation Services
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William H. Alderman, President • Alderman & Company
Alderman & Company, a financial advisory firm, was founded in March 2001, specializing
in mergers/acquisitions of aerospace companies with revenues between $5m-$100m.

During his 11 years in aerospace finance, Mr. Alderman has completed over $1b in mergers,
acquisitions, and related transactions. From 1990 through 1995, he was with GECAS, where
his achievements in transaction structuring were recognized in 1994 by his induction into GE
Capital's Circle of Excellence.

From 1996 to 1999, he was Senior VP of Aviation Sales Company, responsible for its
acquisition activities; then, in October 1999, he joined Fieldstone, an investment banking
firm, where he served as Managing Director of its aerospace mergers and acquisitions practice.

He earned his MBA from the JL Kellogg Graduate School of Management of Northwestern
University in Chicago, and has an undergraduate degree in History from Kenyon College in
Ohio. He is an FAA licensed pilot and a member of the Wings Club of New York.

William Cumberlidge, President • ISTAT
Bill Cumberlidge is currently with Magellan Aviation Group in addition to his role as President
of the ISTAT organization. Previously, he held the position of Senior VP of Volvo Aero Services
(formerly AGES) for Corporate Marketing and Business Development. He joined AGES in
1990 as VP Sales and Marketing and help to grow the aviation trading business into the top
tier of companies in that segment of the industry.

During his term at the AGES, he was responsible for forming the Joint Venture long term
leasing company, Aviation Lease Finance, a long-term engine leasing company between Bank
of Tokyo Mitsubishi, Volvo Aero Corp, Engine Lease Finance and The Ages Group.

Prior to joining The Ages Group, he maintained similar responsibilities at AAR Corporation
for 11 years and Cathay Pacific for three years.  Mr. Cumberlidge holds a MBA from Cranfield
University and a diploma in Aircraft Fleet Management from Concordia University, Montreal.
He is a member of the Royal Aeronautical Society and the Institute of Directors.

David C. Pickett, Manager-Aftermarket Services • Pratt & Whitney
David Pickett is Manager, Service Programs Overhaul Shop Analysis at Pratt & Whitney in
East Hartford, CT.  He is responsible for tracking and reporting overhaul shop performance
for the Pratt & Whitney FMP fleet, and has also been involved in forecasting engine shop
intervals and in developing fleet management strategy.

His prior positions include Engine Business Case Analyst in Pratt & Whitney’s Financial
organization and Economic Analyst in Marketing and Sales.  Prior to joining Pratt & Whitney,
he worked at Saab Aircraft as a Senior Technical Sales Analyst, and at The Boeing Company
for 10 years as an Aircraft Design and Performance Engineer.

He has a Bachelors Degree in Aeronautical Engineering and a Masters Degree in Management
from Rensselaer Polytechnic Institute.
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